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ů ΔمȀٱ ٱ ٱȀڬ ٰ ٱ ٳ Ȁڞ
Ū мּרּר�ȀßΔ⁯ֵ ȀĤΘfڬ� Ȁ′ ب� Ым٭�Ȁ′ ��⁯м�ȀŔ�РΔ�٭�ס

ڢ ώ�ّ ٍّ НЋǌֵ�ٍّ ǌЋّ ّ ٍّی ڢ

Ū мڥ⁯мȀ�ِّ м٭ס٭ ֵ Ȁ�ب ڬ�⁯

Presenter Notes
Presentation Notes
1,2 silent.
This fall, 3.
Anecdotes about personal checking and business accounts.



ċ ׂ ڬ⁯��мЫȀЫ��רȀРּمרּ٭�Ȁ�ׂмȀ�ڥ٭�סȀ�ס

Θ�Ȁ�ِّ ڬ�٭�ס�

Θ�ȀΔРРм��ڬ

Θ�Ȁֵ ب ڬРм٭ЫΔס

� Ȁق ׂ م�мȀרּ� ��м٥ Ȁס�ȀРּ٭ס��ר ֵ Ȁס��ȀЫ��⁯�Ȁ��Ȁ��ب Ымڬ��٭

Presenter Notes
Presentation Notes

Students who want to bank with intention have nowhere to go.
FOM data
2,600 International students unbanked because they lack a ITIN
The accounts that exist weren't built for a student's life.
Minimums, hidden fees, inaccessible loan products
Without a FICO score, many students can’t access credit products.
No one is teaching students how to build a financial future, they’re just handling papers.
% students who want more finlit services



ø ق� ȀР⁯мЫס�Ȁب סֵ⁯�Ȁ�٭�ס٭ ȀمרּרΔּ٭ס
��Δ⁯�мЫڭ

� Ȁֵ⁯�ب ِّ Ȁب مмЫȀИف⁯Ым⁯�м٭ Ȁ
мل ٭ס��ס ֵ ȀИΔכּ٭�ȀЫмРסЫмЫȀ��Ȁ

Иب ׂ�ЫȀרּס мס⁯Ȁ�ق ڬ٭

ø ق� Ȁf Δ⁯�ּ٭סרΔȀ′ ب� Ымڥ��٭Ȁ
��Δ⁯�мЫڭ

� ȀРΔ٥ ِّ ب �Ȁب مмЫȀИف⁯Ым⁯�м٭ Ȁ
мل ٭ס��ס ֵ ȀИΔכּ٭�ȀЫмРסЫмЫȀ��Ȁ

Иب ق�Ȁ��סЫȀרּס ڬ٭

ċ ׂ قȀ�סȀ�ס ׂ Δ�Ȁ�ׂмȀР⁯мЫס�Ȁب Ȁ٥٭�ס٭ м٥ف� м٭�Ȁס�ȀΔּרּרȀΔИ�ب ڬ�



ڬڦ �џџмֵ٭ס⁯ ȀΔџџ�⁯ЫΔИּרмڬȀ�⁯Δ٭�ِّ Δ⁯м٭�Ȁџ٭סΔ٭РסΔּרȀ�мסف⁯Рм�ڬȀ
Δ٭ЫȀРب ֵ٭ס�Δفס�רּ Ȁџ٭סΔ٭РסΔּרȀּق�٭כ мЫֵרּ мȀΔ٭ЫȀق мּ٭רּרм��ڦ ڬ

′ ب� Ымب⁯ڞ�٭ Ȁ�ׂмȀРׂ٭‰ȀȀȀڝȀȀȀ٭ Δ⁯�мֵ٭ס⁯ Ȁِّ ⁯�Рм��ȀȀȀڝȀȀȀ≡ ِّ мֵ٭ס٭ Ȁ٭мل �Ȁ�ِّ ֵ٭ס⁯

ċ ׂ мȀِّ ⁯�ِّ ��мЫȀf Δ⁯�ּ٭סרΔȀ′ ب� Ымڥ��٭Ȁf ⁯мЫס�ȀĤ٭�ס٭

Presenter Notes
Presentation Notes
What we are.



ċ ׂ мȀِّ ⁯�ِّ ��мЫȀf Δ⁯�ּ٭סרΔȀ′ ب� Ымڥ��٭Ȁf ⁯мЫס�Ȁ
Ĥ٭�ס٭Ȁق ب��Ȁمרּ٭�ȀИмȀ�ׂмȀרּרּס Ымب⁯ڞ�٭ Ȁ�סȀР⁯мЫ٭
ب ٭�ס٭ Δ�ȀΔȀِّ ب ИּסרРȀب Ȁ��⁯סЫȀ�ׂмȀџ٭ȀΔم�ס�⁯мفס٭
Р⁯мЫס�Ȁب ȀРׂ٭�ס٭ Δ⁯�мЫȀ٭סȀ�ׂмȀf Δ⁯�ּ٭סרΔ�Ȁ�ׂ Ȁ�ס
٥ بס٭٭мרּרּס ٥ ڬ

Presenter Notes
Presentation Notes
Not quite here yet…



ċ ׂ ڬмȀИмџ�⁯м٭�ȀЫ٭ȀׂΔ�ȀИмм�ס

´ м�⁯ֵ м��ق �Ȁم�ס�⁯мفס٭ȀĤ٭ بרּ ٥ ′ЫȀ٭ȀΔס٭ ب� Ым٭�Ȁ
ßмЫм⁯ΔּרȀf ⁯мЫס�ȀĤ٭�ס٭

• | ب��Ȁمר⁯мּס�٭ Ымب⁯ڞ�٭ ٭
• f ׂ Δ⁯�м⁯мЫȀ٭סȀٱ ٷ ٶ ٲ Ȁق ȀΔȀүׂ�ס ٱ ٰ ٰ ٭Δ�רȀּכּ
• Ȁүڱ ٱ ٳ Ȁ٥ ȀΔ��м��Ȁ٭סȀ٭�סרּרּס
• ٵȀڱ ٰ ǊȀ�џȀ��ب Ым٭��ȀΔ⁯мȀ٥ м٥ Им⁯�Ȁٲڛ ٲڬ ٰ ٰ ڵ ڛ
• ٱ ٳ ٰ بרּ�فȀڲ мм⁯Ȁм٥�٭ ِّ م�רּ мм�

′ ��ЋНֿפֿ�یڒ�פǌώیНЋֵ�ǌ�ֿפ ֵ ّ פֿ ٍّ ǌНֵٍّض شЋǌפǌΔֿڢ� Нǌش ֵ ��ǌυНǌ�і НǌֿפНض�ǌֿّפНڢ

Presenter Notes
Presentation Notes
UPenn…

Student-run credit unions aren't a hypothetical. CSF is the next one.



ٶ ٳ Ǌ�џȀ⁯м�ِّ قȀمЫȀ�ׂмסȀ�Δ��٭Ым٭� ب� ЫȀרּ
Р�ס�٭Ым⁯ȀИмР�٥ ֵ٭ס ȀΔȀ٥ м٥ Им⁯

Ŕס��м٭ס٭ ֵ Ȁ��Ȁ�ب ⁯Ȁß≡ ů ڬ

ٵ ٵ لǊȀмٶڬ ِّ ⁯м��мЫȀ٭ס�м⁯м��Ȁ٭סȀبרּ�ف ֵ٭ס⁯мм�٭ Ȁق ׂ�Ȁׂ�ס мȀِّ ⁯�ِّ ��мЫȀ
ب�� Ымب⁯ڞ�٭ بȀ�סȀР⁯мЫ٭ ٭�ס٭

ٵ ٷ ِّ�Ȁ⁯мٶ ب�Ȁ��٭Ым٭� мЫمмف⁯

Presenter Notes
Presentation Notes
What is a field of membership?

[2.04% of the field of membership. While this response rate is modest, it reflects the passive-distribution nature of a large-scale survey across a diverse student body and is broadly consistent with national benchmarks for unsolicited online surveys. The absolute number of responses (697) provides a statistically meaningful sample for purposes of projecting field of membership interest and meets the 384 respondent minimum for potential memberships greater than 10,000 set by the NCUA.]



ٲ ٰ Ȁ��ب Ым٭��ȀΔР⁯���Ȁٱ ٱ Ȁ٥ Δּג�⁯�ȀΔ٭ЫȀΔּרּרȀРּרΔ��ȀمмΔ⁯�ȀР�٥ ٥ мЫȀ��Ȁ��ס
�ммֵ٭ס Ȁ�ׂ мȀِّ ⁯�ِّ ��мЫȀf ′ f ĤȀ�ب РРммЫ

^ ب ٭סЫרּס ֵ Ȁ�ׂ мȀ�мΔ٥ ڬ



^ ب ٭סЫרּס ֵ Ȁ�ׂ мȀ�мΔ٥ ڬ

ΘΔ٥ м ٭�ס�ס��▬ ǼмΔ⁯ ů Δּڗ�ږ⁯�ג

′ Δ⁯Δׂ Ȁ́ ΔּרЫס f | ≡ ę ب ⁯�ס٭ | f ≡ ΘڬȀ
▬Ŕf Ǽ

f ׂ Δ⁯ּרм�Ȁ̈́ ׂ Δֵ٭ f ׂ ֵ٭סЫ٭мџȀŔмס Ȁ
≡ џџסРм⁯

′ мס٭�⁯ | f ≡ ΘڬȀ
′ ċ � ċ |▬▬Ȁڬ

´ ⁯ΔРмȀ̂ мּרּר�џΔ��� ŧ Ȁ�џȀ�٭Ымס�РмȀ▬⁯мס
ů м٥ Им⁯Ȁ′ мסف⁯Рм�

′ �ِّ ׂ �٥ �⁯м ^Ĥ′ ‰

| ΔРׂ Ȁ�٭мȀ�џȀ�ׂм٥ Ȁס�ȀΔȀ��ب Ымڬ�٭ȀΘ�٭мȀ�џȀ�ׂм٥ ȀׂΔЫȀ��Ȁ�ΔمȀمм�ڬ



^ �Δ⁯ЫȀ�џȀ� Ыסف��⁯�

qڬ⁯Ȁ′ ׂ ٥ס ب Ȁůרּ мּقר Δס٭
ĽНֿפΔֿפ ǌیß�Δщ�Нڒ
^�ٍّ ֵ פֿ Нٍّ ٍّ ǌ′ ώі ّ ّ �

▬⁯�џڬȀf ׂ ِّס Ȁ′ مרмּفס٭
ĽНֿפΔֿפ ǌیß�Δщ�Нڒ
^�ٍّ ֵ פֿ Нٍّ ٍّ ǌ′ ώі ّ ّ �

ŧ м�ȀŪרּ�ס ��Ы
´ Нّ ّ�щНی ش פǌĤֿפֿ ֵ ǌڢس

� קּ�� פֿ ֵ ǌڃǌ′ ��ЋНֿפ�ǌßf Ĥ

q мס٭�мȀŪ ٥م �⁯м
f Ĥǌq НǌΘّ ّس ǌ
f ّ ��Нώ�ֵسН

Ľм٭סفȀf כΔ⁯ּרּ
ΘНض�ǌ́ Δּק Нǌ
� Ћֵس ٍّ ّ ٍّی

� ЫΔ٥ Ȁŧ м⁯�ِّ мרּרּס⁯
ß ֵ �Δ�◙פֿ

q Ȁfڬ⁯ ׂ כȀ☻�Δ⁯ּ�ס⁯
ĤΘf ǌq НژΔקּ�ی Нֿפ�ǌّоǌ

| ώّ פֿ ّ קּ ֵ ώٍّ

▬⁯�џڬȀęмџџȀů �ΔЫ��רмּ��ס
� ώרНקּی Δֿפǌf Нֿפ�Нی

≡ סм⁯ȀŔفסרּ
Ĥֿפ ֵ פֿפǌّоǌ▬Нֿڢس ٍّ פΔֿس�ظ ֵ Δǌ

′ ��ЋНֿפ�ٍّ ǌßf Ĥ

q ب� ֵ ′Δ�Ȁרּ �Δ٭
| ώّ פֿ ّ קּ ֵ ώٍّ ǌ
| Ћ�ώΔ�ّ ی

q Ȁ́ڬ⁯ ֵ�☻Им⁯�Ȁרּס м⁯�
ĤΘf ǌß ֵ פΔֿפֿ ώֵ Δ�ǌŪ Н��ڒ

υНֵֿפщ

ęΔРب‮ мּمר Ȁf٭ �ِّ мּרΔ٭Ы
ĤΘf ǌ′ ώі ّ �Δٍّی і ֵ ژ ٍّ ǌڃǌ

′ ��ЋНֿפ�ǌ� ֵ Ћ

f ⁯мֵס ׂ Ȁ٭��
^ قכΔРּרּ мּרּר

f ّ Δٍّ �Δ�ǌßf Ĥ

ę٥ס ȀĽס�Рׂ м٭
ĽНֿפΔֿפ ǌیß�Δщ�Нڒ
^�ٍّ ֵ פֿ Нٍّ ٍّ ǌ′ ώі ّ ّ �

ß٭סЫ٭ס ֵ Ȁ٥ мڬ�⁯��٭



Presenter Notes
Presentation Notes
Donors. Belief is one thing. Investment is another.

Againn, none of this was required of them. All of it was necessary for us.



f ׂ Δ⁯�м⁯ȀΔ٭ЫȀ
ب�٭‰ ⁯Δ٭РмȀ́ ⁯Δ٭�мЫ

▬⁯�ِّ ��мЫȀf Δ⁯�ּ٭סרΔȀ
′ ب� Ымڥ��٭Ȁf ⁯мЫס�ȀĤ٭�ס٭Ȁ
�ِّ м٭�

′ ِّ ֵ٭ס⁯ Ȁٱ ٰ ٱ ٵ

′ ب И٥ Ȁf�ס ׂ Δ⁯�м⁯ȀΔ٭ЫȀ
ب�٭‰ ⁯Δ٭РмȀ
� ِّ ِّ �٭�ס�РΔסרּ

ę ب ٱȀڬרּ ٰ ٱ ٵ

ß≡ ů Ȁ′ ب مмف⁯ ′Ȁڭ мРب ⁯мȀ
′ �Δ⁯�ب ِّ Ȁf Δِّ ЫȀ٭ȀΔרΔּ�ס
ŧ м٭Ы�⁯Ȁf ��⁯ΔР�٭�

� ِّ ٱȀڬ⁯ ٰ ٱ ٵ

▬⁯��џȀ�џȀf Рмِّ٭� �

� ب ֵ ٱȀڬ ٰ ٱ ٳ

� ِّ ِّ �мЫȀف�⁯ ب ֵ ٱȀڬٶȀڬ ٰ ٱ ٳ

f ׂ Δ⁯�٭ס ֵ ȀР�ب ⁯�мڬ



Ū ׂ м⁯мȀق мȀΔ⁯мȀ��ЫΔم ڬ

▬ׂ م ȀרРΔּס�
′ ِّ ΔРм

′ мРب ⁯мЫڬȀ
Иب ֵ٭סЫרּס Ȁ�ب ڬ�

f ׂ Δ⁯�м⁯Ȁ
′ �Δ�ب �

′ ب И٥ мЫȀ��Ȁ��ס
Θf f Ĥq ڬ

ċ мΔ٥

☻мΔЫم ֵ٭ס Ȁџ�⁯ȀџΔּרּרȀ
⁯мРب⁯ ٥�ס мڬ�٭

Presenter Notes
Presentation Notes
This fall, CSF stops being a project and starts being a place people can walk into.

…A closed door started this story. An open one starts the next chapter.



▬⁯�ِّ ��мЫȀ�мסف⁯Рм�ڬ

Products

● Checking and savings
● Credit-builder loans
● Unsecured internship and 

graduation loans

Guidance

● Advising at every decision
● Financial literacy 

workshops
● 1-1 coaching

Presenter Notes
Presentation Notes
Unlike traditional banks that simply slap a 'student' label on a standard account, our credit union offers a financial foundation engineered from the ground up around the unique realities of student life.

Traditional Campus Banking: Transactional, fee-driven, passive (ATMs and checking accounts).

The CSF Approach: Relational, educational, proactive (coaching, workshops, and intervention).


Products
Checking, savings, debit cards, ACH transfers, and online banking
Students achieve credit scores above 750 within 18 months through GUASFCU’s Credit Builder Program



Guidance:
When the default option has the member in mind.
Collaboration with the Carolina Financial Well-Being Center on monthly workshops and 1-1 coaching
Host events like the upcoming Financial Literacy Symposium





^ ب ٭סЫרּס ֵ ȀּרмΔЫм⁯�ڬ

Ū мȀЫ�ڥ٭�Ȁּبג ��ȀИΔכּ٭Ȁ��ب Ымڬ��٭Ȁق мȀЫмفмּר�ِّ ȀּרмΔЫм⁯�ڬ

☻мРب⁯ �ס ċ ⁯Δ٭ס ŔΔب Рׂ٭

� ��⁯ΔР�Ȁׂ סֵ ׂ ِّڞ м⁯џ�⁯٥ ֵ٭ס Ȁ
ب Ым⁯ֵ٭ ⁯ΔЫب Δ�м�ȀΔР⁯���Ȁ
Ыס�Рِّס �м٭סרּ

ø Δ٭Ы�٭�ڞȀмل ِّ мס⁯м٭РмȀ٭סȀ
Р�٥ ِّ Ȁ٥ڬРм٭Δסרּ Δ⁯ּכм�ֵ٭ס Ȁڬ
ب ق⁯Ым٭ ֵ٭ס�ס⁯ ЫȀ٭ȀΔڬ
ֵ Рм٭Δ٭⁯мف�

´ ⁯ΔЫب Δ�ֵ٭ס ȀΔȀ٭мق Ȁ
ֵ м٭м⁯Δ�٭�סȀ�џȀ�Δּרм٭�Ȁ٭ס��Ȁ
�ׂмȀР⁯мЫס�Ȁب ЫȀ٭ȀΔ٭�ס٭
Р�٥ ٥ ب РмȀ٭Δ٭סȀџم�ס٭
٥ м٥ف� м٭�

Presenter Notes
Presentation Notes
Highlighting CSF as a direct pipeline to bring Gen Z talent, perspective, and technological literacy into the broader credit union industry.



☻Нֵּק Δщֵֿפ ֵ פֿ щǌώیНЋֵ�ǌ�ֿפ ֵ ّ פֿ ٍّ ڢ

ß⁯�٥ Ȁ⁯�ΔЫИּר�Рּכ�Ȁ��Ȁ⁯мفסفΔּڭרȀЫ⁯Δџ�ֵ٭ס ȀΔȀИּبר мِّ قм٭Ȁџ�⁯Ȁ�٭ס⁯ Ȁ��ب Ым٭�ȀР⁯мЫס�Ȁب ڬ�٭�ס٭

Presenter Notes
Presentation Notes
At the beginning of this presentation, I talked about the founding impulse of credit unions—a group of people looking at a systemic void and deciding to build their own table. That is exactly what we are doing at Carolina.

But passion doesn't write policies or pass regulatory exams. We have massive hurdles ahead: attaining our charter, overcoming inertia of legacy banks, and proving our continuity model works year over year.

Note: By developing a guidebook that includes every step of the process throughout our initiative, we hope to revitalize the credit union movement and encourage students across universities in the U.S. to charter their own credit unions, starting in NC. etc.

If we get this right, CSF won't just serve Carolina. We will create a blueprint, an open-source playbook, for every major university in the country to reclaim their financial independence. We are reviving the cooperative movement for Gen Z.




Ŕм٭ЫȀب �ȀΔȀׂΔ٭Ыڬ

� ق Δ⁯м٭м�� f ů�٭�ס�мР٭٭� м٭��⁯�ׂ ِّס

Presenter Notes
Presentation Notes
We didn't come here today just to tell a good story. We came because we need the expertise sitting in this room to get us across the finish line. We have three specific asks:

1. Awareness: Spread the word. Talk about what we are doing in your newsletters, bring our story to your boardrooms, and help legitimize the student-run movement within the broader industry.
2. Mentorship: We need operators. If you are a veteran in compliance, lending, or marketing, we want you to advise our student committees. Give us an hour of your month to look at our blind spots.
3. Connections: Introductions change the game for us. If you know core innovators willing to work with startups, legal experts in the cooperative space, or philanthropic partners who align with our mission, please introduce us.

Closing thought: We have the energy, the audience, and the business plan. We are looking to our credit union community to lend us your experience.




Presenter Notes
Presentation Notes
Let’s continue the conversation
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